HOW TO RAISE 51,000 IN 10 DAYS

Asking for donations can be a daunting task when you're first getting started, but it
doesn’t have to be. Here's our guide to help you reach (and surpass!) your goal:

DAY ONE: SELF DONATION ®---------- m &

Kick start your fundraising
and lead by example! Make a
self-donation. Your network _
will be more likely to give if -'53 m __________ e DAY TWO: GET SOCIAL
they see that you have. Post a link to your Participant
Center on Facebook, Twitter,

Instagram, etc. and let people
DAY THREE: ASK YOUR BOSS ®---------- m ﬁ‘ know that no donation is too
Y— boss for a ST ] small. If ten of your connections
' I
contribution of $50 (or better R @RI D, B S0

yet find out if your company

will match what you raise!) (VP ---------- ® DAY FOUR:

BUSINESS PARTNERS
I Ask 5 businesses or
S~ companies that your business
DAY FIVE: CASUAL DAY ®---------- DAY 5: $450 G - works with to sponsor you for
Ask your company if you can ‘w $50 to raise $250.

accept donations in exchange
for a “dress-down” day at Py
work. Charge five of your oa® m __________ ® DAY SIX: WE ARE FAMILY
co-workers $5 each and add @ Reach : 5 famil
$25 to your fundraising! SEIEN @l e S iVl

members and ask them to
donate $25 each, getting you

DAY SEVEN: FRIENDS FOREVER @- - - - - - - - - - A § $125 closer to your goal
Ask 10 close friends to each
a DAY 5: $075 R ® DAY EIGHT: ASK

make a $20 donation to raise
an additional $200.
YOUR NEIGHBORS
Ask 4 neighbors to each make

a $25 donation to raise an
DAY NINE: ®---------- DAY 9: $925 additional $100.
GCOMMUNITY SUPPORT
Ask 10 book club members,

your bowling league, or PanN
Rl 0 DAY 10: $1,000 GRREEE © DAY 10: THE HOME STRETCH
c ontril‘;\ﬁfazép:ccl) o§¥ effeoa;"(t:s e Ask 3 businesses you frequent (dry
Y ’ cleaners, dentist, nail salon, etc.) to

contribute $25 to raise that final $75!
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